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Executive Summary

India stands at the threshold of a fundamental realignment in how goods move. Cargo drones, long
confined to pilot programmes and defence peripheries, are entering a phase of structural
commercial adoption between 2026 and 2035. This report reframes the conversation away from
the familiar question of “how many drones will India need” toward a more commercially useful
guestion: which industries will generate demand, why, when, and what industrial ecosystems will
that demand create. The findings are intended for cargo drone OEMs, logistics companies, e-
commerce platforms, healthcare networks, mining and energy majors, port operators,
infrastructure developers, venture capital funds, banks, state governments, and the component

manufacturers and SMEs who will supply the ecosystem.

Across three demand scenarios — Conservative, Base Case, and Accelerated — India's active
private-sector cargo drone fleet is projected to grow from approximately 850 units in 2026 to
between 14,800 and 142,000 units by 2035. The Base Case, which assumes steady Beyond Visual
Line of Sight (BVLOS) corridor deployment, continuation of the Production-Linked Incentive (PLI)
scheme, and multi-state drone corridor policy by 2026, places the 2035 fleet at 50,200 units
generating annual revenue of INR 18,400 crore (USD 2.2 billion). The Accelerated scenario,
premised on large-scale logistics and healthcare deployment, projects a fleet of 142,000 units and
revenue of INR 46,500 crore (USD 5.6 billion). Even the Conservative scenario, with slower

regulatory evolution, reaches a fleet of 14,800 units and INR 3,700 crore in annual revenue by 2035.

India Cargo Drone Market Trajectory — Base Case, 2026-2035
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Figure 1. India cargo drone market trajectory — fleet and revenue, Base Case, 2026—2035

Five strategic findings

First, demand will not emerge uniformly across the economy. It will concentrate in ten demand

ecosystems, of which four — healthcare logistics, industrial campus logistics, mining operations,
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and agriculture plantation logistics — emerge as Tier 1 lead adopters under the proprietary Cargo
Drone Adoption Readiness Index™ developed in this report. These four ecosystems combine
favourable regulatory readiness, compelling unit economics, manageable operational complexity,
and high geographic advantage. Together they will account for approximately 56 percent of the

active fleet by 2030 in the Base Case.

Second, healthcare is the singular ecosystem where economics, geography, and regulatory
tailwinds converge most decisively. India's blood transfusion network under the National Blood
Transfusion Council, the Universal Immunization Programme cold chain, the National Organ and
Tissue Transplant Organisation's organ transport requirements, and the rural diagnostic gap
collectively create a demand surface that cargo drones address with measurable unit economics.
Drone-based delivery of blood, vaccines, organs, and emergency medicines to and from tier-3 and
tier-4 locations offers cost-per-delivery economics that are 30 to 70 percent superior to motorbike-
based delivery in rural and remote geographies, while compressing response times by 60 to 85
percent. Rwanda's Zipline experience, scaled over eight years, validates the model; India's demand
surface is approximately twelve times larger by population and forty times larger by geographic

area.

Third, the industrial campus logistics ecosystem — encompassing factory intra-campus movement
of spare parts, tools, urgent maintenance items, and inter-plant shipments across large
manufacturing complexes operated by Tata Steel, Reliance Jamnagar, Maruti Suzuki, Larsen &
Toubro, Adani Ports and SEZs, and JSW Group — represents the fastest path to commercial ROL.
Inside a single fenced campus, regulatory complexity collapses, BVLOS operations become
operationally trivial, and the buyer is a single sophisticated counterparty with a measurable cost-
of-delay per minute of downtime. Industrial campus drone programmes can achieve payback within
14 to 22 months, materially faster than the 36 to 60 month payback typical of healthcare and e-

commerce deployments.

Fourth, the most valuable industrial opportunity surfaces lie not in drone manufacturing but in the
supporting ecosystem. Twenty-five hidden opportunity surfaces are identified in this report, of
which the five highest-priority plays — UTM Saa$S platforms, MRO hub operations, drone-port
infrastructure, battery swapping networks, and component manufacturing for motors and
composites — collectively represent a 2030 addressable market of INR 5,250 crore. These are the
surfaces where SMEs and startups can build defensible positions without competing head-on with
capital-intensive OEMs. India's existing EV-charging ecosystem, defence component manufacturing

base, and telecom software expertise provide direct cross-over advantages.

Fifth, the regulatory environment has shifted decisively in India's favour. The New Drone Rules
2021, the Drone Airspace Map, the PLI scheme, the BVLOS sandbox expansion, and the 2024 BVLOS
certification pathway collectively represent one of the most liberalised cargo drone regulatory
frameworks in the world. The remaining regulatory work — national drone corridor policy, UTM

service provider licensing, drone port infrastructure standards, and IRDAI insurance product
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guidelines — is expected to be substantially complete by 2026. The 2026—2028 window is therefore
the critical period in which first-mover operators and infrastructure developers will secure

positional advantages that compound through the 2030s.
Demand Share by Ecosystem — Base Case, 2030
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Figure 2. Demand share by ecosystem — Base Case, 2030

The market in numbers

In the Base Case, India's private-sector cargo drone market grows from INR 180 crore (USD 22
million) in 2026 to INR 18,400 crore (USD 2.2 billion) in 2035, a compound annual growth rate of 63
percent. Annual fleet additions accelerate from 850 units in 2026 to 12,400 units in 2035. The
cumulative investment required across OEM capacity, operator fleet, ground infrastructure, and
supporting software platforms is approximately INR 13,100 crore (USD 1.6 billion) over the decade.
Of this, OEM capacity expansion accounts for roughly 35 percent, operator fleet acquisition
accounts for 40 percent, and ground infrastructure (drone ports, charging/swapping, MRO)

accounts for 25 percent.

By 2035, the market supports approximately 80 active OEMs, 335 active operators, and 12 to 15
dedicated MRO hubs in the Base Case. The Accelerated scenario lifts these to 115 OEMs, 610
operators, and 20+ MRO hubs. The Conservative scenario yields 38 OEMs, 124 operators, and 6 to
8 MRO hubs. The difference between scenarios is not merely volume — it is the depth and breadth

of the industrial ecosystem that emerges around the fleet.
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Where the demand concentrates geographically

Demand will concentrate in six industrial corridors that together account for approximately 88
percent of the national fleet by 2035 in the Base Case. The Delhi-Mumbai Industrial Corridor (DMIC),
spanning Maharashtra, Gujarat, and Rajasthan, emerges as the largest single demand cluster with
42 percent of the national fleet by 2035. The Bengaluru-Hyderabad corridor follows with 33
percent, driven by industrial campus logistics, healthcare, and technology R&D. Mumbai-Pune,
Ahmedabad-Vadodara, Chennai-SriCity, and Kolkata-Haldia round out the remaining clusters. State-
level policies in Maharashtra, Karnataka, Tamil Nadu, Gujarat, Telangana, and Andhra Pradesh have
already created supportive operating environments; the laggard states will follow with a two-to-

three year delay.

Implications for stakeholders

For cargo drone OEMs, the strategic imperative is to move beyond platform-only offerings toward
integrated solutions that include software, MRO partnerships, and customer-specific payload
integration. The OEMs that will dominate the 2030 market are those that today invest in BVLOS
certification, payload specialisation (particularly cold-chain for healthcare), and customer-anchored

pilot programmes with at least two of the Tier 1 ecosystems.

For logistics companies and e-commerce platforms, the imperative is to treat drones not as a
replacement for motorbike last-mile but as a complementary mode for specific SKU-geography
combinations — high-value, time-sensitive, low-weight items moving to or from rural and remote
locations. The unit economics support drone delivery at parity or better for deliveries above 25

kilometres in rural India, with the cost gap widening sharply beyond 40 kilometres.

For investors and banks, the report identifies four SME archetype plays — UTM SaaS operator, MRO
hub operator, drone-port operator, and payload integrator — each with distinct 5-year P&L
profiles. UTM SaaS and payload integration offer the most attractive risk-adjusted returns; MRO
hubs offer capital-intensive but contractually secure cash flows; drone-port operations require
patient capital with 5-to-7 year payback but create land-acquisition moats that are difficult to

replicate.

For state governments and infrastructure planners, the report recommends prioritisation of three
policy levers: (1) state-level drone corridor designation with clear red/yellow/green zone maps, (2)
PPP-based drone port infrastructure at existing helipads and district hospital rooftops, and (3)
priority-sector lending classification for cargo drone acquisition under RBI norms. States that move
first will capture disproportionate share of OEM manufacturing investment, MRO facility location,

and operator headquarters.

For component manufacturers and SMEs, the report identifies fifteen BOM component categories

where India value-add ranges from 20 percent (insurance products, flight controllers) to 75 percent
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(propellers, parachute systems). The strategic opportunities are in the categories where India value-
add is currently below 40 percent but import substitution is feasible within 24 to 36 months —
motors and ESCs, battery packs, flight controllers, GNSS/RTK modules, and charging/swapping
infrastructure. These categories collectively represent a 2030 addressable market of INR 3,920

crore.

A call to action

The 2026-2028 window is decisive. By 2028, the regulatory framework will be substantially
complete, the first wave of BVLOS corridors will be operational, the first drone ports will be
commissioned, and the leading OEMs and operators will have secured anchor customers across the
Tier 1 ecosystems. Companies that wait for full clarity in 2029 or 2030 will find that positional
advantages have already been captured, anchor customers have signed exclusive arrangements,
and the most attractive MRO hub locations have been licensed. The Base Case projects that 5,800
active units will be in service by 2029 — the Accelerated scenario projects 12,500. Either way, the

inflection point is within 36 months.

This report is structured to support immediate decision-making. Chapter 1 establishes scope and
methodology. Chapter 2 provides the macro demand context. Chapters 3 through 12 examine each
of the ten demand ecosystems in detail, with annual fleet forecasts, buyer personas, payload
specifications, and unit economics. Chapter 13 maps the twenty-five hidden opportunity surfaces.
Chapter 14 presents the proprietary Cargo Drone Adoption Readiness Index™., Chapter 15 develops
three demand scenarios for 2026—2035. Chapter 16 presents the SME and startup opportunity
architecture, including twenty-five opportunity cards, a player map, four archetype P&L models,
and the funding landscape. Chapter 17 provides strategic recommendations by stakeholder.

Appendices provide supporting data, glossary, and methodology details.

Headline numbers — Base Case, 2035

Active fleet: 50,200 units (2026: 850 units; CAGR 63%)

Annual revenue: INR 18,400 crore (USD 2.2 billion)

Cumulative investment 2026—2035: INR 13,100 crore (USD 1.6 billion)

Active OEMs: 80; Active operators: 335; MRO hubs: 12-15

Tier 1 ecosystems (Healthcare + Industrial Campus + Mining + Agriculture) = 56% of 2030 fleet
Lead demand cluster: DMIC Corridor (42% of national fleet by 2035)

Top 5 hidden opportunity surface TAM in 2030: INR 5,250 crore (UTM SaaS, MRO hub, drone ports,

battery swapping, component mfg)
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Methodology snapshot

The analysis underlying this report combines eight methodological steps: demand ecosystem
identification, demand driver analysis, buyer persona development, unit economics modelling,
annual fleet forecasting, hidden opportunity surface mapping, Adoption Readiness Index
construction, and scenario development. The forecasts are anchored to bottom-up demand drivers
— the number of health facilities requiring cold-chain delivery, the number of industrial campuses
with viable drone economics, the number of mines with sample transport needs — rather than to
top-down market-sizing heuristics. The full methodology is documented in Chapter 1 and Appendix
C, and the underlying data for all forecasts, indices, and opportunity cards is provided in the

accompanying XLS database.

Three scenarios bracket the range of plausible futures. The Conservative scenario assumes slow
regulatory evolution beyond the 2024 BVLOS certification pathway, yielding a 2035 fleet of 14,800
units and INR 3,700 crore in annual revenue. The Base Case assumes steady BVLOS adoption with
the regulatory framework substantially complete by 2026, yielding a 2035 fleet of 50,200 units and
INR 18,400 crore in annual revenue. The Accelerated scenario assumes large-scale logistics and
healthcare deployment with multi-state drone corridor policy operational by 2025, yielding a 2035
fleet of 142,000 units and INR 46,500 crore in annual revenue. Probability assessment suggests 20

percent Conservative, 60 percent Base Case, 20 percent Accelerated.

What is new in this report

This report makes five contributions that are not available in other published analyses of India's
cargo drone market. First, the demand ecosystem framework — which decomposes the market
into ten demand ecosystems defined by operational pain points and buyer personas rather than by
industry classification — provides sharper demand signals than the conventional sector-based
decomposition. Second, the hidden opportunity surface mapping identifies twenty-five specific
addressable plays in the supporting ecosystem, each characterised by total addressable market,
capital expenditure range, time-to-revenue, and moat strength. Third, the Cargo Drone Adoption
Readiness Index™ provides a proprietary framework for cross-ecosystem comparison and for

tracking adoption readiness evolution over time.

Fourth, the SME opportunity architecture — comprising twenty-five opportunity cards, a player
map of existing Indian participants, four archetype 5-year P&L models, and a funding landscape
tracker — provides actionable decision-support for startup founders and SME managers evaluating
entry into the cargo drone ecosystem. Fifth, the three-scenario demand forecast, anchored to
bottom-up demand drivers and probability-weighted, provides a more rigorous basis for
investment and policy decisions than the single-point forecasts common in industry reports. The
accompanying XLS database provides the underlying data for all forecasts, indices, and opportunity

cards, organised across fifteen sheets for filtering, sorting, and further analysis.
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Chapter 1 — Introduction, Scope and
Methodology

1.1 Why this report exists

Most reports on India's drone industry ask a single question: how many drones will India need? This
report asks a different question, and a more commercially useful one. Which industries will
generate demand for cargo drones, why will they generate it, when will the demand materialise in
commercially meaningful volumes, and what industrial ecosystems will that demand create? The
reframing matters because the first question yields a number, while the second yields an actionable
map of where capital, talent, and policy attention should be directed. A startup founder choosing
between a UTM SaaS play and an MRO hub play, a venture fund allocating between a healthcare
cargo specialist and an e-commerce last-mile operator, and a state government deciding where to

designate its first drone corridor all need the second answer, not the first.

The audience for this report is intentionally broad. Cargo drone OEMs need to know which payload
classes and which customer segments to prioritise. Logistics companies and e-commerce platforms
need to know which SKU-geography combinations will justify drone delivery and on what timeline.
Healthcare providers and state health departments need to know where drone-based cold-chain
delivery will achieve operational viability. Mining, energy, and oil & gas majors need to know which
operational use cases will deliver measurable ROI. Industrial park developers and infrastructure
planners need to know where drone ports, charging infrastructure, and MRO hubs should be
located. Venture capital funds, banks evaluating drone businesses, and state governments crafting
incentive packages all need the same underlying demand intelligence, framed from the perspective

of the buyer rather than the seller.

Techadyant's analytical philosophy, which this report applies, focuses on industrial ecosystems
rather than isolated products. The drone itself is one node in a larger system that includes ground
infrastructure, software platforms, regulatory permissions, operator expertise, payload
engineering, MRO capability, and financing structures. The most valuable opportunities often lie in
the supporting ecosystem rather than in the drone itself. The report therefore devotes considerable
attention to what we term hidden opportunity surfaces — the drone ports, the charging networks,
the UTM services, the MRO hubs, the payload integrators, the pilot training academies, the
insurance products, and the precision packaging solutions that the cargo drone fleet will require

but that are easily overlooked in a platform-centric analysis.

1.2 The central research question

The central research question of this report is: where will India's demand for cargo drones actually

emerge, who will buy them, and what industrial ecosystems will that demand create? This question
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decomposes into four sub-questions that structure the analysis throughout. First, which industries
will generate demand — addressed through the ten demand ecosystems examined in Chapters 3
through 12. Second, why will they generate demand — addressed through the demand drivers,
unit economics, and operational fit analysis within each ecosystem chapter. Third, when will the
demand materialise — addressed through the annual fleet forecasts and the three-scenario
analysis in Chapters 3 through 12 and Chapter 15. Fourth, what industrial ecosystems will the
demand create — addressed through the hidden opportunity surfaces in Chapter 13, the Adoption
Readiness Index in Chapter 14, and the SME opportunity architecture in Chapter 16.

1.3 Scope boundaries

The report covers the period 2026 to 2035. The 2026 start year is chosen because it marks the point
at which the regulatory framework is expected to be substantially complete, with the national
drone corridor policy, UTM service provider licensing framework, and drone port infrastructure
standards in place. The 2035 end year is chosen because it represents the horizon at which the first
wave of cargo drone adoption will have matured into a stable industrial ecosystem, and beyond
which second-wave technologies (autonomous swarms, hydrogen power, urban air mobility

integration) begin to materially reshape the market.

The geographic scope is India, with demand analysis conducted at the national level and across six
industrial clusters: the Delhi-Mumbai Industrial Corridor (DMIC), the Bengaluru-Hyderabad
corridor, the Mumbai-Pune cluster, the Ahmedabad-Vadodara cluster, the Chennai-SriCity cluster,
and the Kolkata-Haldia cluster. State-level demand analysis is presented where the regulatory and

policy environment is sufficiently differentiated to merit separate treatment.

The report focuses exclusively on the private sector. Defence cargo drone demand, while material,
operates under different procurement dynamics, regulatory frameworks, and competitive
landscapes, and is excluded from the scope. Agricultural spraying drones are also excluded — they
represent a distinct market with different payload economics and operational patterns. The
agricultural scope is limited to logistics applications: seed transport, biological input delivery, high-
value produce movement, and plantation operations. Passenger-carrying urban air mobility (air
taxis) is excluded; while the underlying technology overlaps, the regulatory, insurance, and public

acceptance dynamics are sufficiently different to merit separate treatment.

Cargo drones are defined throughout as unmanned aerial vehicles designed primarily to transport
goods rather than to conduct surveillance, spraying, or passenger transport. The report covers four
drone classes: multirotor (typically 2 to 10 kg payload, 5 to 30 km range, used for short-range
campus and urban logistics), fixed-wing (typically 1 to 5 kg payload, 50 to 200 km range, used for
healthcare and rural delivery), hybrid VTOL fixed-wing (typically 2 to 12 kg payload, 30 to 150 km
range, the dominant class for cargo applications due to its runway independence and range), and

heavy-lift (typically 10 to 50 kg payload, 20 to 80 km range, used for industrial and mining
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applications). Electric propulsion is assumed throughout; hydrogen and hybrid-electric are noted as

emerging but not material within the forecast horizon.

1.4 Methodology

The methodology comprises eight steps. First, demand ecosystem identification — ten demand
ecosystems were identified through a structured review of India's logistics spend composition,
infrastructure gaps, and operational pain points across major industries. Second, demand driver
analysis — for each ecosystem, the underlying demand drivers (geographic, economic, operational,
regulatory) were mapped and quantified. Third, buyer persona development — for each
ecosystem, the principal buyer personas were identified, characterised by their procurement
dynamics, decision criteria, and willingness to pay. Fourth, unit economics modelling — for each
ecosystem, cost-per-delivery and ROl models were constructed comparing drone delivery against

the incumbent mode (motorbike, van, light commercial vehicle, or inter-city truck).

Fifth, annual fleet forecasting — for each ecosystem and for each of three scenarios, annual active
fleet and revenue forecasts were constructed for 2026 to 2035. The forecasts are anchored to
bottom-up demand drivers (number of health facilities requiring cold-chain delivery, number of
industrial campuses with viable drone economics, number of mines with sample transport needs)
rather than to top-down market-sizing heuristics. Sixth, hidden opportunity surface mapping —
twenty-five opportunity surfaces were identified through analysis of the supporting ecosystem
required by the forecast fleet. Seventh, Adoption Readiness Index construction — a proprietary
framework scoring each ecosystem across seven parameters on a 0 to 10 scale, with weights and
rubrics documented in Chapter 14. Eighth, scenario development — three scenarios (Conservative,
Base Case, Accelerated) were constructed around regulatory evolution, BVLOS adoption pace, and

anchor customer commitment.

1.5 Data sources

The analysis draws on multiple data source categories. Public regulatory sources include the
Ministry of Civil Aviation, the Directorate General of Civil Aviation, the Airports Authority of India,
the Bureau of Civil Aviation Security, and state-level drone policies. Industry data sources include
the Federation of Indian Chambers of Commerce and Industry drone industry reports, the National
Association of Software and Service Companies technology reports, the Confederation of Indian
Industry manufacturing surveys, and the Associated Chambers of Commerce and Industry of India
logistics reports. Company-specific data is drawn from annual reports, regulatory filings, press
releases, and investor presentations of the major OEMs, operators, and buyers identified in the

report.

International benchmark data is drawn from the United States Federal Aviation Administration, the

European Union Aviation Safety Agency, the Rwanda Civil Aviation Authority, the Civil Aviation
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Administration of China, and the Australian Civil Aviation Safety Authority, among others.
Macroeconomic data is drawn from the Reserve Bank of India, the Ministry of Statistics and
Programme Implementation, the National Sample Survey Office, and the World Bank. Venture
capital and private equity data is drawn from Crunchbase, Tracxn, and direct investor disclosures.
Where data gaps exist, the report uses triangulation across multiple sources and explicitly flags

estimates as such.

1.6 Scenario design logic

Three scenarios are constructed to bracket the range of plausible futures for India's cargo drone
market. The Conservative scenario assumes that regulatory evolution proceeds slowly beyond the
2024 BVLOS certification pathway, with full national drone corridor policy delayed to 2027 or later,
UTM service provider licensing delayed to 2026 or later, and limited multi-state coordination. In
this scenario, BVLOS operations remain confined to specific corridors and specific use cases,
healthcare and industrial campus logistics lead adoption, and e-commerce and urban logistics

remain peripheral. The 2035 fleet reaches 14,800 units.

The Base Case assumes steady BVLOS adoption, with national drone corridor policy operational by
2026, UTM service provider licensing by 2025, and drone port infrastructure standards by 2025.
Healthcare and industrial campus logistics lead early adoption, mining and agriculture scale rapidly
in the middle years, and e-commerce and smart cities enter materially by 2028. The 2035 fleet
reaches 50,200 units.

The Accelerated scenario assumes large-scale logistics and healthcare deployment, with multi-state
drone corridor policy operational by 2025, e-commerce drone delivery at scale by 2027, and
integrated inter-city cargo drone logistics by 2032. This scenario requires aggressive state-level
policy alignment, substantial PLI scheme expansion, and successful resolution of UTM and airspace

integration challenges. The 2035 fleet reaches 142,000 units.

1.7 Techadyant framework overview

The Techadyant framework applied in this report consists of four integrated components. The first
is the demand ecosystem framewaork, which decomposes the cargo drone market into ten demand
ecosystems rather than the conventional sector-based decomposition. This reordering matters
because demand emerges from operational pain points (urgent spare parts delivery, blood
transport, sample transport) rather than from industries as a whole. A pharmaceutical company
may be a buyer in the healthcare ecosystem (cold-chain delivery), the industrial campus ecosystem
(intra-facility parts movement), or the e-commerce ecosystem (direct-to-consumer fulfilment),
depending on the operational context. The ecosystem framework provides sharper demand signals

than industry classification.

10
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The second component is the hidden opportunity surface mapping. Twenty-five opportunity
surfaces are identified, each characterised by total addressable market, serviceable addressable
market, capital expenditure range, time-to-revenue, moat strength, and lead players. The
opportunity surfaces span software (UTM Saa$, fleet management), infrastructure (drone ports,
battery swapping, MRO hubs), services (pilot training, regulatory compliance, ground handling),
hardware (component manufacturing, payload integration, cold-chain systems), and financial

services (insurance, financing, leasing).

The third component is the Cargo Drone Adoption Readiness Index™, a proprietary framework
scoring each of the ten demand ecosystems across seven parameters: regulatory readiness,
economic viability, operational complexity (inverse-scored), infrastructure readiness, payload
suitability, geographic advantage, and ROl potential. The composite score yields a tiered
classification (Tier 1 lead adopters, Tier 2 fast followers, Tier 3 selective adopters) that is intended

to be reusable across future editions of the report.

The fourth component is the SME opportunity architecture, which provides actionable decision-
support for startup founders and SME managers considering entry into the cargo drone ecosystem.
The architecture comprises twenty-five opportunity cards, a player map of existing Indian
participants, four archetype 5-year P&L models, and a funding landscape tracker covering 2020 to
2025.

1.8 How to read this report

Readers seeking a quick overview should read the Executive Summary and Chapter 14 (Adoption
Readiness Index). Readers focused on a specific industry should read the Executive Summary,
Chapter 2 (Macro Demand Context), and the relevant ecosystem chapter (Chapters 3 through 12).
Readers evaluating investment opportunities should add Chapter 13 (Hidden Opportunity
Surfaces), Chapter 16 (SME Opportunity Architecture), and Chapter 17 (Strategic
Recommendations). Readers crafting state-level or national policy should focus on Chapter 2,
Chapter 13, Chapter 15 (Scenarios), and Chapter 17. The accompanying XLS database provides the
underlying data for all forecasts, indices, and opportunity cards, organised across fifteen sheets for

filtering, sorting, and further analysis.
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